PERIODICALS

FOREIGN POLICY & DEFENSE

The disease may turn out to be the cure, says Brown. U.S—Soviet
relations are cooling—and rightly so. Each side must lower its expecta-
tions by agreeing to disagree on certain issues. Only such an injection of
realism can sustain genuine, if modest, progress.

’ “The Transition to V/STOL"” by James L.
The Navy S Holloway I11, in Proceedings of the United
V/STOL Plan States Naval Institute (Sept. 1977), An-

napolis, Md. 21402.

Without fanfare, the U.S. Navy decided in 1976 to move from reliance
on conventional jet fighters taking off from big flat-tops like the Forres-
tal and the Nimitz to development of new “vertical or short take-off and
landing” (V/STOL) jets capable of operating almost like helicopters
from small carriers and other ships throughout the fleet.

However, writes Admiral Holloway, chief of naval operations, this
revolutionary transition to a “pure’”’ V/STOL force will take time.
Meanwhile, the Navy’s 12-carrier force, America’s “margin of differ-
ence”’ over the growing Soviet fleet, must be maintained through the
1980s as new V/STOL aircraft replace the current generation of jet
fighters.

Using V/STOL planes, like the Marines’ AV-8 Harrier, will reduce
both complexity and cost. No longer will aircraft carriers need power-
ful catapults, large angled decks, arresting mechanisms, and over-
hangs. But the new jets are still two decades away from full deploy-
ment. Navy designers have yet to develop V/STOL fighters with the
speed, range, payload, and all-weather flying capability to match
today’s U.S. carrier aircraft.

; “Foreign Military Sales—A Potential
Stemmlng the Drain on the U.S. Defense Posture,”
Arms Drain Comptroller General’s Report to Congress

(Sept. 1977), General Accounting Office,
441 G St., N.W., Washington 20013.

Discussions of U.S. weapons sales to foreign governments—including
the Carter administration’s recent proposed cutbacks in military aid—
stress the role of these sales as a tool of foreign policy. But according to
the General Accounting Office (GAO), they may be creating problems
for U.S. defense policy as well.

Sales of U.S. military equipment to foreign buyers have jumped by
more than 1,000 percent in 7 years: from $952 million in 1970 to over
$10 billion today. The United States now dominates the world arms
market, in part because it offers high-technology weaponry, in part
because American industry needs foreign business to offset slackened
U.S. weapons purchases since the end of the Vietnam War. More than
half of all arms transactions now involve the United States. The chief
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